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Turnstone witnesses huge growth in IT procurement services

7 July 2009

Economic pressures are seeing IT and finance directors place more value than ever on using qualified procurement expertise to negotiate the best deals out of their suppliers. That is according to Turnstone Services who, in the last six months, have seen a 30 percent increase in demand for their outsourced specialist IT procurement function from businesses who don’t have the necessary combination of IT and procurement expertise in house to secure the best deals.

Turnstone believes that the majority of companies spending more than £2 million a year on IT and telecoms have the potential to save at least 20 percent. However, the company believes that, because of the lack of procurement expertise in-house, many are missing out by settling for second rate contracts or paying over the odds for some of the components within their IT portfolio.

Unusually for IT procurement specialists, Turnstone consultants are CIPS qualified, meaning Turnstone’s clients benefit from the skilled and insightful approach to procurement and negotiating that this offers.

The Chartered Institute of Purchasing & Supply (CIPS), the leading international body representing purchasing and supply management professionals has commented previously that the IT function has on occasion fallen behind. However, CIPS is encouraged to see that qualified procurement expertise is moving higher up the agenda.

Alex Sandercock, director, Turnstone Services, comments, “To date, we have saved our clients more than £5 million through more effective supplier negotiation. That represents a massive saving which typically gives our clients a rapid return on investment of around seven times the cost of the project.”
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